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Tired of ‘Black Box’ Underwriting Surprises? There’s a Better Way! 
Introducing PL Smooth Sailing Underwriting, Coming March 19, 2018 

Are today’s ‘black box’ fluidless underwriting programs causing you to lose credibility with your 
clients? Avoid the embarrassment! Fluidless underwriting offers should be predictable and easy to 
explain.  

Get to Know PL Smooth Sailing 
 Up to $500,000 of PL Promise Term Life Insurance Coverage*

 No Medical Exams — No Needles— No Bodily Fluids

 Ages 50–69, Any Risk Class Including Substandard

 One Requirement: Comprehensive Physical and Blood Work Available from Primary
Physician Within Last 18 Months

 Simple Application Process: PL Express App Ticket and Client Follow-Up Phone Interview
with Voice Signature to Complete the App-Interview

That’s it! Simple. Easy. Transparent. It’s PL Smooth Sailing. 

Get Marketing Toolkits for PL Promise Term and more at: 
 https://plexpress.pacificlife.com/form_main.html. 

See Frequently Asked Questions on page 2. 

*PL Smooth Sailing is available with PL PROMISE TERM Level Premium Term Life Insurance (policy form #P16LYT or ICC16 P16LYT and 
S16LYT 10, S16LYT 15, S16LYT 20, S16LYT 25, or S16LYT 30, based on level premium period chosen and state of policy issue). The 
total amount of life insurance coverage applied for and inforce with Pacific Life may not exceed $500,000. 
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Frequently Asked Questions 

HOW DO I APPLY? 
Apply using our PL Express App Ticket available on iPipeline, ApplicInt, or TMA Drop Ticket. If you need to 
request access to PL Express App, please contact Jennifer.Salonia@PacificLife.com or 
Jason.Tweedy@PacificLife.com. Please allow a two to four-week set-up time. 

CAN I SUBMIT PACIFIC LIFE’S FULL APPLICATION INSTEAD OF A TICKET? 
For now, you must use the PL Express App Ticket. Phase 2 of the program will allow a wider range of 
applications, as long as you use our follow-up client phone interview. Stay tuned for program updates. 

WHEN MIGHT A PARAMED BE REQUESTED FOR MY CLIENT? 
If blood work is not found in the APS or your client’s last physical was longer than 18 months prior to when 
the APS is received, your client will likely be required to get a full paramed. 

HOW WILL I KNOW IF MY CLIENT QUALIFIES FOR COVERAGE UNDER THE PROGRAM? 
The PL Express App ticket helps you initially screen your client for qualification. From there, the phone 
interview will confirm whether your client qualifies. When your client completes the phone interview, they 
can sign the entire application over the phone using Pacific Life’s convenient Voice Signature process. Status 
updates will be provided after the interview to let you know if your client still qualifies for PL Smooth Sailing 
based on their answers regarding past doctor visits and the status of their APS, physical, and blood work 
requirement. You will be notified of these requirements in your normal status updates.  

Please be sure your client is careful in communicating the dates of their last comprehensive physical and 
blood work. 

WHERE CAN I GO FOR MORE INFORMATION? 
Pacific Life remains committed to making it easier for Brokerage General Agents (BGAs) and life 
insurance producers to do business with us. 

To ensure you and your producers have the most current information related to Marketing Materials, 
Producer status, Commissions, and Pending Case status, we invite you to access the ProducerBay 
website by clicking on the link: http://producerbay.pacificlife.com. If you have questions or trouble 
accessing the ProducerBay website, please contact us at LynDistributorServices@PacificLife.com or  
(844) 238-4872. 
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Pacific Life is a product provider. It is not a fiduciary and therefore does not give advice or make recommendations 
regarding insurance or investment products.  

Pacific Life’s Home Office is located in Newport Beach, CA. 

Pacific Life refers to Pacific Life Insurance Company and its affiliates, including Pacific Life & Annuity Company. 
Insurance products are issued by Pacific Life Insurance Company in all states except New York and in New York by 

Pacific Life & Annuity Company. Product availability and features may vary by state. Each insurance company is solely 
responsible for the financial obligations accruing under the products it issues. Insurance products and their guarantees, 
including optional benefits and any crediting rates, are backed by the financial strength and claims-paying ability of the 
issuing insurance company. Look to the strength of the life insurance company with regard to such guarantees as these 

guarantees are not backed by the broker-dealer, insurance agency, or their affiliates from which products are 
purchased. Neither these entities nor their representatives make any representation or assurance regarding the claims-

paying ability of the life insurance company.  

This bulletin is distributed through Pacific Life, Lynchburg, VA (844) 276-5759. 

Investment and Insurance Products: Not a Deposit Not Insured by any Federal Government Agency 
Not FDIC Insured No Bank Guarantee May Lose Value 
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