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AIG: • Fully underwritten Select-a-Term policies could be eligible to convert to a permanent policy with the Accelerated Access Solution (AAS) 
chronic illness rider.  To ensure a smooth conversion process, check out our Quick Tips Flyer.   

American Amicable / 
Occidental 

• Download the following to get more information about Senior Choice Whole Life Insurance offered by American Amicable / Occidental: 
Agent Guide, Client Brochure, Grandchild Rider & Prearrangement Instructions.  

American National: • See every American National eligible Term premium with Living Benefits and 4 Signature GUL scenarios showing NLG to age 95, 100, 
105 and 121! Consider this a smart way to upsell to Permanent insurance for those clients who need a permanent solution to a          
Permanent problem. Fast, easy & no password required.  Don't forget to check out the 2nd Quarter American National Life Agent Sales 
Incentive! 

Bestow: • It's easier than ever to promote the simplicity of term life insurance protection with the ease and speed of an online application with 
Bestow. Our pre-written email templates help you craft a communication that is incredibly easy and feels personal. Reach out to new 
prospects or cross-sell to existing clients. Click here for more information! 

John Hancock:  • The buying power of women, coupled with the influence they each have over their family’s financial decisions and their strong desire for 
financial health and wellness, present a significant opportunity to help ensure they have the important life insurance coverage they 
need. Use our new "Insurance Planning for Women" resources for information and materials to help you connect with this market.    
Producer guide  

        Presentation (broker/dealer approved) 

Legal & General 
America:   

• Now advisors and clients will experience a faster multi-policy application process with the Horizon Experience.  Advisors no longer need 
to spend time duplicating the same information across more than one policy. With a single application, up to three policies can be ap-
plied for and completed at the same time.  

Lincoln Financial 
Group: 

• Did you know that our MoneyGuard Market Advantage and MoneyGuard III care planning solutions let policyholders access              
receipt-free cash through their Flex Care Cash benefits and that they can use this money to compensate caregivers, including spouses or 
family members? Now you do! 

Nationwide: • At Nationwide®, we are proud of our low-cost indexed universal life (IUL) products designed to meet the needs of policyholders and the 
financial professionals who serve them. To address a wider range of needs and the growing concerns about market volatility, we are 
making changes to Nationwide IUL Accumulator II 2020. Click here for more information. 

North American:  • If you have clients worried about the financial impact of the things they can't control, use our client-friendly digital tool to show how 
our flagship indexed universal life (IUL) insurance can help.  

OneAmerica:  • What comes to mind when you hear the word “commitment”? A pledge or obligation? If we were playing word association, we would 
choose the word “passion.” Our commitment to serving you and the financial services industry stems from a deep passion to being 
there when people need us most. Because it’s at this moment that The Things We Keep are more than just commitments.  

Pacific Life:  • Help your clients get up to $2 million in life insurance coverage with no medical exams, blood draws, bodily fluids, or attending physician 
statements (APS). Use this prequalifying checklist to help provide a more seamless underwriting experience for your clients who may be 
a fit for PL Swift Sailing. 

Protective Life:  • Great News! Protective Classic Choice Term in NY launched on the iGO platform effective March 1st.  

Prudential: • There’s a new way to talk about cash value life insurance. Focus on the flexibility of the death benefit and accumulation potential.  
This reimagined approach shows how clients can use the cash value policy for needs that arise. Why focus conversations on only one 
need when you can talk about the possibilities of preparing for many? And tax diversity is at the heart of it. Learn more and get the 
new tools available.  

SBLI:  
 

• One of our areas of proven expertise is our ability to speedily support SBA loans with a guaranteed accelerated underwriting,1 no 
medical exam required, life insurance process that averages 5 days2 for this type of sale. In fact, over 70% of applications are approved 
with an average processing time of 48 hours!2 Learn more. 1 Term cases with face amounts of $100k-$750k, ages 18-60. 2 Source: SBLI SOP for AU/Non-APS cases in 2021 

for agency 02124 as of 12/20/21.  

Securian Financial • If you haven’t already, now’s the time to check out our SecureCareTM  III marketing hub. You’ll find the tools you need to discover       
SecureCare III, a long-term care (LTC) and nonparticipating whole life insurance policy—right at your fingertips! 

Symetra:  • We’re changing our index cap and participation rates for our Accumulator and Protector IUL products, effective with the May 14, 2022, 
index sweep date. These changes will affect all in-force policies and new business, including new premium, transfers (including DCA) and 
reallocations of matured segments. For more details on our rate changes, please review the following:  

        In-force Accumulator and Protector IUL rates (PDF) 
        Accumulator Ascent IUL rates available at launch (PDF) 

Transamerica:  • Combining the best of whole life with optional living benefits. See how it can be customized to address a variety of needs.  

United of Omaha:  • We automatically issue a Chronic Illness Rider on all of our Income Advantage and Lifetime Protection Advantage IULs, no additional 
underwriting required. Click here for more information! 

© 2022 All rights reserved.                                                                                                                                                                                                            FOR AGENT USE ONLY.  NOT FOR USE WITH PUBLIC. 

America’s Foremost Insurance Brokerage Network 

https://adminplus.fgsfulfillment.com/View/AIGAG/1/AGLC200546
https://files.constantcontact.com/dbbed9b3201/e0265af4-7ea3-471d-acb8-d227e30744bc.pdf
https://files.constantcontact.com/dbbed9b3201/d8e5710a-51da-4885-8c99-bb6e1ba4239e.pdf
https://files.constantcontact.com/dbbed9b3201/df1ededb-034b-43c1-ae88-b07aa557f0cb.pdf
https://files.constantcontact.com/dbbed9b3201/0ced8078-eb52-47f1-99fc-bf4f3835ca39.pdf
https://access.anico.com/wps/portal/public/img/termquote
https://www.themarketingalliance.com/docs/life---news-homepage/anico_incentive_go-digital-for-cash_life-sales_2nd-qtr-2022.pdf?sfvrsn=0
https://www.themarketingalliance.com/docs/life---news-homepage/anico_incentive_go-digital-for-cash_life-sales_2nd-qtr-2022.pdf?sfvrsn=0
https://url.emailprotection.link/?b48GT-do5DrZuYWzazod0wT4L28bXm5ErtZYX3tFh5hJhz1goy4hT2omR6W5Jf9zh2gzuxBGaX32Gra1ZOq3PvuSRTCNI-eXH-R3Y8J8JT20jyNNCayxXD0RXggNkd64gdZWkCj8Jrqb4gNdvIFjWIyNOhUQdFNbZdLM3kJzxiIg~
https://mailchi.mp/bestow/pre-approved-email-resources?e=5d29ab2d58
https://url.emailprotection.link/?bhL1edrUpMr7oA4UWtTqnu1I-Pv77q-G1uv5Lt3DYSrBIWrvM2JsqLNF35swwBqxiwEhyRkPrbP6ID9BSWh3HWMcYirUv0iT7v9vM0stIcIEpQv-9g0c-zkoDgOo4r37jMHXRKbCzdxfE_HIJWYjT_MQbkeQ_PjOQj9Te8KIcg3IF9Po8seAhQ21QIL-wiUOhx1qrYNDaH9EDKS4zqHA7zw~~
https://www.themarketingalliance.com/docs/life---news-homepage/jh-women-and-life-insurance-presentation.pdf?sfvrsn=0
https://info.lgamerica.com/now-available-multi-policy?ecid=ACsprvs7PBG4IoSqUgnr_0mg7v0h8edsu3FqLoCG_vyYsKOlKapmSD2X0K9jLOmYiewY1kO5h6Lv&utm_campaign=Digital%20Application%20Platform%20Updates&utm_medium=email&_hsmi=209440335&_hsenc=p2ANqtz-8jxKZP0PaT_LicT7
https://www.themarketingalliance.com/docs/life---news-homepage/lfg-flex-care-moneyguard-advantage.pdf?sfvrsn=0
https://www.themarketingalliance.com/docs/life---news-homepage/lfg-flex-care-moneyguard-iii.pdf?sfvrsn=0
https://www.themarketingalliance.com/docs/life---news-homepage/nationwide-iul-accumulator-ii-2020-enhancements_april-2022.pdf?sfvrsn=0
https://engage.northamericancompany.com/ownyourfuture?utm_source=newsletter&utm_medium=email&utm_campaign=builder_plus_iul3&utm_term=dedicated_large_case
https://url.emailprotection.link/?bXO9_mRecrmQimmP-yjTtE3HwU3QAhplYXCQDLIrKsDFFc9C1pJ9Tjfroyg7h3STO0q02YHN2b4UMa3ikpjimdTlN9ODuN6Ja5IHDosZPOuulAyGSVvlGJe7-9FogBvlGVDIjGimVzb5YLyxhJCzRLog07Pk3D6-NIS1w-45oBKH8E3HiTbWfCD0m1KCsdGzfFd_0IqlViPOnnwXg8YWSuw~~
http://www.marketing.pacificlife.com/documents/MasterLinks/15-49941.pdf
https://files.constantcontact.com/f60f9af2201/d7771388-16e1-44df-beb3-f8f6915c9625.pdf?rdr=true
https://view.ceros.com/prudential/trimester-marketing-2022-ili/p/4?section=mar-cp&utm_campaign=ILI%20PR%2003-10-22%20Tri%201%20Cash%20Value-%20Send%201&utm_medium=email&utm_source=Eloqua
https://view.ceros.com/prudential/trimester-marketing-2022-ili/p/4?section=mar-cp&utm_campaign=ILI%20PR%2003-10-22%20Tri%201%20Cash%20Value-%20Send%201&utm_medium=email&utm_source=Eloqua
https://www.sblibrokerage.com/wp-content/uploads/2022/01/22-4004-FastTrack-SBALoan-Final.pdf
https://www.securian.com/financial-professionals/ideas-tools/LTC-chronic-illness/secure-careIII.html?cid=em_finpro_&strala_id=1004901&prz=56234398#discover-the-product
https://www2.symetra.com/e/226602/ssets-catalog-lim---1663-1-pdf/pvlzz/922117265?h=icKKzhIV5LUW2E1E9sz8H28q0s6Q-oe3CLydgOIe2uY
https://www2.symetra.com/e/226602/ssets-catalog-lim---1656-1-pdf/pvlzw/922117265?h=icKKzhIV5LUW2E1E9sz8H28q0s6Q-oe3CLydgOIe2uY
https://www.transamerica.com/insurance/whole-life-insurance
https://blogs.mutualofomaha.com/express/index.php/2022/04/12/a-real-life-solution-with-no-additional-underwriting-requirements/
http://www.themarketingalliance.com

